UM offers workshops for business professionals by University of Montana--Missoula. Office of University Relations
University of Montana 
ScholarWorks at University of Montana 
University of Montana News Releases, 1928, 
1956-present University Relations 
2-15-1994 
UM offers workshops for business professionals 
University of Montana--Missoula. Office of University Relations 
Follow this and additional works at: https://scholarworks.umt.edu/newsreleases 
Let us know how access to this document benefits you. 
Recommended Citation 
University of Montana--Missoula. Office of University Relations, "UM offers workshops for business 
professionals" (1994). University of Montana News Releases, 1928, 1956-present. 13173. 
https://scholarworks.umt.edu/newsreleases/13173 
This News Article is brought to you for free and open access by the University Relations at ScholarWorks at 
University of Montana. It has been accepted for inclusion in University of Montana News Releases, 1928, 
1956-present by an authorized administrator of ScholarWorks at University of Montana. For more information, 
please contact scholarworks@mso.umt.edu. 
The University of M ontana
University Communications
NEWS RELEASE Missoula, MT 59812
(406) 243-2522
Feb. 15, 1994
UM OFFERS WORKSHOPS FOR BUSINESS PROFESSIONALS 
MISSOULA -
Supervisors and other business people can hone their professional skills at Business Over Breakfast, 
a four-program series to be offered in March by The University of Montana’s Center for Continuing 
Education.
The programs are scheduled from 7:30-9 a.m. Wednesday, March 9, 16, 23 and 30, at the Village 
Red Lion Inn. The $75 fee includes continental breakfast.
Management Associate Professor Paul Larson will present the first program, "Visionary Leadership." 
The other programs are "Networking Your Way to Success," by Karen Kempel Jones, a broker associate 
with Lambros Real Estate; "Your Image in Print," by UM journalism Associate Professor Patty Reksten; 
and "Win-Win Strategies for Negotiating," by management Associate Professor and Chair Gerald Evans.
The series is designed for all business people — managers, salespeople, marketing personnel, 
supervisors, secretaries, directors, and customer and public service representatives. Topics for discussion 
include improving employee motivation and morale, building confidence, strengthening credibility, making 
marketing dollars pay off, and avoiding negotiating deadlocks.
The registration deadline is March 1, and enrollment is limited. To register or get more information, 
call Melanie Matelich at the Center for Continuing Education, 243-2048.
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